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IF YOU DON'T HAVE A PRINTER -
JUST DUPLICATE IT ON PLAIN PAPER
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TASK 4 WORKSHEET

KEY POINTS

Congratulations for doing your challenge promise yesterday.
Today we figure out what tasks you will deliver in your challenge.

Tasks do not need to be big or elaborate. They need to be quick
wina quickly each day.

The simple way to come up with your tasks is look at what the
first steps of your paid program would be. The one you will
pitch at the end of the challenge. The one you figured out on
task 2.

Look at it this way, whatever the entry steps are to your paid
programme is essentially what your challenge tasks should be.
Maybe less intense.

For example the avatar work you did on day 2 is a fraction of
what my students do in week 1. It’s just the basics.

It should be micro steps each day moving towards the outcome
you created yesterday.

The critical components that someone must have figured out in
order to achieve the challenge outcome.

Think of your daily tasks or micro steps people need to take
and keep it simple and straightforward which makes them feel
confident and that they can do it.

Nothing complicated.

Move them forward where they start on Monday to where they
end up on Friday when they have an ‘Aha’ moment.

Trying to take them from a confused state where they don’t
know what to do on Monday and then on Friday where they

know exactly where to start and know what they need to do.

That’s how you get the ‘aha’ moment
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ACTION POINTS

What tasks could you ask your challenger to do to get
them ready for your Signature System? (These should be
the basics you need to get started)

Make sure all the tasks you have chosen are simple.

Post your Daily Tasks in the Facebook Group.
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What you need to post in the comments
in today’s task post

DON’T POST SCREENSHOTS OF THE
WORKSHEET - REPLY DIRECTLY IN THE
COMMENTS ON TODAY'’S TASK POST

Ideal Client Summary List. Write a short summary with the
key points below based on your answers above.

Challenge Promise/Headline (from yesterday)

Monday - Task 1

Tuesday - Task 2

Wednesday - Task 3

Thursday - Task 4

Friday - Task 5




