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IF YOU DON’T HAVE A PRINTER - 
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KEY POINTS
Figure out who your ideal client / chalengee. If you are 
marketing to many you are selling/speaking to none. 

You need to pick one person you are going to focus on 
and they are your ideal client. Could be someone you have 
worked with in the past, are working with at the moment 
or would like to work on it. 

This is your fantasy client that has the potential to buy 
from you after the challenge or at some point in the 
future.

They are the perfect person you want to work with after 
the challenge so we need to know how to meet them 
where they are at.

Then we need to confirm what you’re up-selling at the end 
of the challenge.
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A - YOUR IDEAL 
CHALLENGEE/
CLIENT
Answer all the questions below in as much detail.

Write them around the stick figure as you go. Don’t over-
think it. If you go nuts with it and run out of space, that’s a 
good thing. Just turn the page over and carry on.

Don’t panic this person isn’t the person you’re going to 
work with forever, this is just for now in this challenge

Click here to watch the bonus instruction video:

https://us02web.zoom.us/rec/play/vJJ8cL36_
zg3TteXtQSDVv5-W47peqishCAar6YEzEbgUXcEO1v0NeA
XMeCuOgcuebB5svzL1EQubyFO?startTime=1588517437000

https://us02web.zoom.us/rec/play/vJJ8cL36_zg3TteXtQSDVv5-W47peqishCAar6YEzEbgUXcEO1v0NeAXMeCuOgcuebB5svzL1EQubyFO?startTime=1588517437000
https://us02web.zoom.us/rec/play/vJJ8cL36_zg3TteXtQSDVv5-W47peqishCAar6YEzEbgUXcEO1v0NeAXMeCuOgcuebB5svzL1EQubyFO?startTime=1588517437000
https://us02web.zoom.us/rec/play/vJJ8cL36_zg3TteXtQSDVv5-W47peqishCAar6YEzEbgUXcEO1v0NeAXMeCuOgcuebB5svzL1EQubyFO?startTime=1588517437000
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VISUALISATION

What is their name?

What is their age? 

Are they married?

Do they have kids? 

What is their job? Or do they run a 
business?  

Where do they live?  

What type of home do they live in? 

What do they like to do for fun? 

How much money do they make? 

What does their partner do?

WHO do they identify as? E.g. 
Online Entrepreneur / Photographer 
/ Graphic Designer / Online PT / 
Business Mentor / Sales Trainer etc.
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MOTIVATIONAL 
TRIGGERS
What are their secret desires? (use the inception method 
if you get stuck)

What is keeping them awake at night?

What roadblocks are stopping them getting to their goal?

What is the one big thing they are asking for help with 
right now?



ACTION POINTS
B - CHOOSING 
YOUR UP-SELL 
TO PITCH AT 
THE END OF THE 
CHALLENGE
1.	 Make a list of all your current products and services

2.	 Add any products or services you would like to sell in 
the future

3.	 Mark each one of your products from 1-5 through the 
list and total them up and which one scores the best is 
the one that scores best overall. 5 being the highest.

4.	 Highlight which product and service scores best 
overall. This should be your up-sell at the end of the 
challenge

Value - How much value does it give your client?. 

Joy - How happy does it make you when you deliver it? 

Profit - How much profit does it give you? (approx)
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Mark each product out of 5, 5 being  the best 1 the worst.

 
Name of Existing/ 
New Product or Service Value Joy Profit Total

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

1 2 3 4 5 1 2 3 4 5 1 2 3 4 5

What product came out number 1?
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What is the main PROBLEM that product solves for your 
ideal client? (this is the issue, not the solution):

What is the main OUTCOME that product delivers for 
your ideal client?:

HOW does that product help your ideal client achieve 
the outcome above
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What you need to post in the comments
in today’s task post

DON’T POST SCREENSHOTS OF THE 
WORKSHEET - REPLY DIRECTLY IN THE 
COMMENTS ON TODAY’S TASK POST

Ideal Client Summary List. Write a short summary with the 
key points below based on your answers above.

“My ideal clients is:

Name:

Married:

Kids:

Who do they identify as (as above):

The thing they need help with the most right now is?”

The outcome my chosen product delivers for my ideal client is:

My product does this by:


